


WHY?









Problem:

You want MORE
clients... 



faster with less work.











Agenda



Part 1 - Part 1 - Introduction & MindsetIntroduction & Mindset
Part 2Part 2  --  PREP Video ProcessPREP Video Process



Who is
401JA(k)E?



2005

2015

2023

How I FELL into
401(k)



401JA(k)E

NOT ONE 401(K)
THOUGHT





2015
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MINDSET



Jimmy
Donaldson







Khaby Lame









VIRAL



Personal
Brand





HOW ARE YOU
DIFFERENT?





Niche?



Niche

Demographics Psychographics







$ 0 

$ 50,000,000 

$ 150,000,000 
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$ 250,000,000 
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Under 
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People buy with
emotions and use
logic to explain why. 





Content?



Digital
Assets



Direct

Social Search





Creativity
&

Consistency



Read
Listen
Watch



VIDEO
CRASH 
COURSE

4-STEP



PLAN
  

1.
     
2. RECORD

     
4. POST

     
3. EDIT

P.R.E.P.



STEP 1
PLAN



WHO?

ONE MANY



WHAT SHOULD
THEY FEEL?



HOOK
STORY
OFFER

VALUE+ OBJECTION

STRUGGLE -> HOW TO OVERCOME IT.

CALL TO ACTION



STEP 2
RECORD





STEP 3
EDITING





STEP 4        POSTING





JAKE's
2%

Strategy



Chose 1-2











LINKEDIN
             @JAKERUSHTON

 

INSTAGRAM
@thejakerushton

 

YOUTUBE
@zekedigital 

TIKTOK
@THEJAKERUSHTON

CALL OR TEXT: 
801-916-1040

JAKE@ZekeDigital.COM

QUESTIONS?


